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Hello, I’m Scott Williams with 

Berkshire Hathaway. I’ve been an 
agent since ‘77 and broker since ’81, 
and during my 38 years I’ve helped 
more than 700 local families to pur-
chase or sell their homes. I’ve sold 
many homes in Montecito, Hope 
Ranch, and Santa Barbara. Join me 
as I bring my expertise to focus more 
on Montecito.

I’m the only local agent to have 
taught Staging and High Ticket 
Negotiating in the local Adult 
Education starting 25 years ago. 
Five hundred people took my classes. 
I understand home preparation well 
enough to teach it.

I can do a better job helping you 
sell your home because I’ve sold more 
homes than nearly all Montecito 
agents. It is a matter of pure expe-
rience and greater knowledge. I 
have the potential to become a much 
better Montecito agent than most 
“Montecito only” agents because 
I’ve mastered home selling in Santa 
Barbara. Bring the information 
learned from those 700 escrows to 
your next transaction. Please call me 
for a consultation.
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Since 1977, I’ve helped more than 
700 Santa Barbara homeowners
with the sale of their property.

Street Beds Baths Square Feet Date Sold List Price Sold Price
Hot Springs Road 5 4 4,528 7/01/2015 $3,460,000 $3,460,000
Seaview Drive   (Condo) 2 2 1,599 7/01/2015 $1,795,000 $1,740,000
La Vereda Road 4 3 3,000 7/02/2015 $1,749,000 $1,694,000
Paso Robles Drive 4 2.5 2,983 7/02/2015 $1,750,000 $1,650,000
E. Mountain Drive 6 9 10,812 7/09/2015 $27,500,000 $27,500,000
E. Mountain Drive 6 8.5 8,406 7/10/2015 $8,750,000 $8,140,500
Camino Viejo 3 3.5 2,649 7/13/2015 $1,925,000 $1,925,000
Circle Drive 3 2 1,751 7/17/2015 $1,249,000 $1,249,000
Bonnymede Drive (PUD) 3 3.5 3,596 7/21/2015 $4,650,000 $4,050,000
Torito Road 2 1 870 7/27/2015 $818,000 $818,000
Mimosa Lane 4 4.5 4,163 7/27/2015 $2,895,000 $2,895,000
Toro Canyon Road 2 1.5 1,745 7/28/2015 $2,649,000 $2,550,000
Santecito Drive 3 2 2,039 7/30/2015 $1,875,000 $1,865,000
East Valley Road 3 3.5 3,599 7/31/2015 $2,850,000 $2,650,000
Garden Lane 4 4.5 5,388 8/03/2015 $6,795,000 $6,400,000
Crestview Lane 3 2 1,476 8/03/2015 $1,150,000 $1,153,000
Summerland Heights Lane (PUD) 3 2.5 2,681 8/04/2015 $1,995,000 $1,950,000
Ortega Ranch Lane 3 3.7 7,925 8/06/2015 $4,295,000 $4,125,000
Miramar Avenue 2 3 3,776 8/06/2015 $2,650,000 $2,600,000
Cedar Lane 3 3 1,875 8/06/2015 $2,150,000 $2,025,000
The Fairway (Condo) 2 2.5 1,458 8/07/2015 $1,250,000 $1,250,000
Hermosillo Drive 3 2 1,053 8/11/2015 $1,780,000 $1,780,000
Boundary Drive 3 3.5 2,730 8/12/2015 $2,800,000 $2,500,000
Butterfl y Lane 3 2.5 2,032 8/13/2015 $2,776,500 $2,776,500
Toro Canyon Road 3 2 1,248 8/13/2015 $1,115,000 $1,115,000
Dawlish Place 4 2.5 2,429 8/14/2015 $1,950,000 $1,895,000
High Road 1 1 982 8/18/2015 $1,395,000 $1,550,000
Calle Bello 3 2.5 2,771 8/21/2015 $1,628,500 $1,628,500
Plaza De Sonadores (Condo) 2 3 1,540 8/24/2015 $1,675,000 $1,500,000
Seaview Drive (Condo) 2 2 1,724 8/24/2015 $1,859,000 $1,859,000
Stoddard Lane 3 2 1,347 8/24/2015 $1,595,000 $1,521,000
Santa Rosa Lane 6 4.5 3,527 8/25/2015 $4,395,000 $3,850,000
Santa Isabel Lane 3 2 1,666 8/25/2015 $1,998,000 $1,810,000
Ladera Lane 3 3.5 3,579 8/27/2015 $3,795,000 $3,650,000
Freehaven Drive 5 7 9,000 8/28/2015 $15,750,000 $14,047,500
Mesa Road 3 2 2,042 8/28/2015 $3,100,000 $3,100,000
San Ysidro Road 3 4.5 3,957 8/28/2015 $5,950,000 $5,400,000

September Montecito Market 
The most expensive Montecito home sold in the past 60 days was 1590 

East Mountain Drive which sold for $27,500,000. It has 10,812 square 
feet of Mediterranean Villa on 2.44 ocean view acres, located a few blocks 
from the San Ysidro ranch with staff quarters and a guest house. The least 
expensive sale was a foreclosure property at 2920 Torito Road, off Toro 
Canyon, a two bedroom, one bath home with 870 square feet that sold for 
$818,000.

As of the fi rst of September the median price is up 4.5 percent to 
$2,950,000, while the number of sales for 2015 in Montecito was 11 per-
cent below 2014. The market has been solidifying and tightening this 
year. A year ago properties closed for 88 percent of the original listing 
price. This year Montecito homes are fetching 92 percent of the origi-
nal asking price. There is a steady drumbeat of sales, even if not quite as 
many as last year.

There is an impression that we are selling more high priced homes, 
but the dollar volume of homes closed is within one percent of the same 
total as last year. But, with 11 percent fewer sales, this is more evidence 
for the solidifying rise in the market. The take away message is that in 
2015 home sellers are getting higher prices and closer to the listing price 
compared to last. 

Other metrics of a home sale we can examine are: the length of time 
it takes to get into escrow, the inventory of homes for sale, the number of 
new listings,  and, the number of pending sales compared to last year. The 
time it took to sell a home dropped by fi ve days, compared to last year, to 
77 days of marketing before an escrow contract is accepted.

The inventory of homes for sale remains quite tight in Montecito with 
only 107 homes available for sale. This compares with 114 homes available 
a year ago. The tight inventory market remains. New listings in Montecito 
in 2015 have totaled 236. Last year there were 246 listings. Pending sales 
are slightly higher than the number of closings—pointing to increasing 
sales. If inventory remains low I expect prices to continue to rise.

Of the 37 closings during the past two months, 30 sold through the 
Multiple Listing Service. Of these 30, two sold over the listing price, six 
sold for full price and 22 sold for less than full price. There were 24 price 
reductions in Montecito in the past 30 days—22 percent of all listings. 

Compared to Montecito, the overall Santa Barbara South Coast market 
has three times as many homes sold in multiple offers and nearly twice as 
many selling for full price. The higher price point in Montecito makes for 
more price reductions and longer times on the market. While the vigorous 
recovery in home sales has been slower to penetrate the upper tiers of the 
market, it is reaching Montecito. 
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Year to date through August, home sales are 7.5 per-
cent higher than a year ago. 2015 is shaping up to be the 
best year for conventional (and not distressed) housing 
demand since 2006. In Southern Santa Barbara County 
excluding Hope Ranch and Montecito, home sales during 
the fi rst 8 months of 2015 have soared 22 percent! For 
Montecito, home sales this year have not quite kept pace 
with last year’s action. Sales are off 8 percent in 2015.

Today, more people are employed 
and more income is being earned in 
the state than at any other time in 

Each issue of Montecito Connection will feature an arti-
cle I write on the current state of the Montectio market 
as well as an article by economist Dr. Mark Schniepp, 
on some current  aspect of the economy. 

The worldwide stock market turbulence hasn’t 
appeared to affect the California economy so far. The 
state added 33,000 jobs in August and the unemploy-
ment rate dropped slightly to 6.1 percent.

Year to date, the number of jobs created in California is 
running at the fastest pace since 1999. And that momen-
tum is not expected to ease through the autumn months.

The strength of the state’s labor markets in creating 
jobs is fi nally having the predicted impact on the housing 
market. Home sales are now rising sharply in the state, 
and selling values have also moved to their highest levels 
since 2006. 

history. According to Freddie Mac, mortgage rates dipped 
in August, with the 30-year, fi xed-mortgage interest rate 
averaging 3.91 percent, down from 4.05 percent in July. 
Last week, it appears that rates fell further, to 3.81 percent.

Home selling prices in California are fi ve percent 
higher this year than last. However, price appreciation 
varies greatly depending on location, and the Bay Area 
is experiencing the most rapid appreciation in home 
prices. All counties around the Bay report median 
home price appreciation in double digits this year. For 
Southern Santa Barbara County excluding Hope Ranch 
and Montecito, the median selling price for the fi rst 8 
months of 2015 is $985,000, an increase of 2.6 percent 
over year-ago selling values. For Montecito, the median 
selling price for all 2015 sales to date is $2,970,000, an 
increase of 4.3 percent over the 2014 median price at this 
same point in the calendar year.

According to the California Association of Realtors 
newest housing market indicator which measures the 
sales-to-list price ratio, properties are generally selling a 
little below the list price except in the San Francisco Bay 
Area, where a lack of homes for sale is pushing sales prices 
higher than original asking prices.  The statewide mea-
sure suggests that homes are selling at a median of 98.8 
percent of the list price. The Bay Area is the only region 
where homes are selling above original list prices due to 
constrained supply with a ratio of 103.4 percent. This ratio 
for the Southern Santa Barbara County is 98 percent.

Dr. Mark Schniepp is currently Director of the California Economic Forecast in Santa 
Barbara. The Company prepares forecasts and economic commentary on the regional 
economies of California.

Client Comments...
“When my wife and I set out to 

buy a home, we thought that our 
choice of real estate agent was 

largely incidental. Working with 
Scott convinced us, however, of the 

incalculable value of a great real 
estate agent. From start to fi nish, he 

was genuinely interested in saving 
us money and effort, rather than 

simply looking to make a sale. 

  “During our house-hunting 
experience, we interacted with 
many other agents—and while 

many of them were highly qualifi ed 
and professional, they never quite 

seemed to equal Scott’s level of 
experience and authority.” 

— Nathaniel Craig, Ph.D.

“Scott Williams proved to be an 
exceptional real estate agent who 
was prepared from the very fi rst 

meeting, knowledgeable about the 
real estate market in Santa Barbara, 

and an excellent communicator. 
Scott kept us informed every step of 

the way and was always available 
for calls, texts, and emails. In short, 

Scott made a long-distance real 
estate sale easy and painless. We 

were particularly pleased with the 
results! We felt comfortable with 

Scott and trusted his judgement.” 

— Julene Tomberg

Housing Roaring Back by Mark Schniepp • September 21, 2015
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In the 1880’s the San Ysidro Citrus Ranch harvested an aver-
age of 300,000 oranges and 100,000 lemons annually. In 1889, 
a large sandstone packing house was built to handle the citrus 
production. By 1907 it was serving as the dining room for what 
is now the Stonehouse Restaurant. It remains one of the best 
restaurants in Santa Barbara and was named one of the 50 Best 
Restaurants in America by Open Table.

1900 - Railroad stop that served the Miramar Hotel
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